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Company information

Company name: EcoAxis Inc

Contact information

Name: Renita Dominaux, President

Phone:

Mobile: 709-771-3601

E-mail address: renita@ecoaxis.net

Address: 354 Water St Suite 214 St. John's

Alternate Contact

Name: Thomas J Green, CEO

Phone: 709-631-4100

Mobile: 709-631-4100

E-mail address: ti@asl.energy

Website

Wwww.ecoaxis.net

Delegates Attending

Renita Dominaux, President, EcoAxis Inc

Company Logo
(insert or attach)

Available on File

Company Description

EcoAXxis Inc. is a specialized provider of access
solutions for organizations operating in remote and
environmentally sensitive regions. The company
delivers expertise in composite and timber matting
systems, serving a range of sectors including hydro
electric, wind energy, mining, heavy civil, film and
entertainment, and temporary or remote structures.
EcoAxis offers comprehensive consulting services in
remote access, encompassing route planning,
project management, and installation.

EcoAxis also operates a Mobile HDPE Recycling
division with a primary focus on the aquaculture
industry in rural Newfoundland and Labrador. This
business line is advancing the recycling of high-
density polyethylene materials and is actively
developing solutions for additional aquaculture
waste streams, including feed bags, ropes, and
nets. The company is pursuing expansion of this
model into other Canadian provinces and
international markets.
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Product and/or Service
Information. Unique
benefit you seek to
promote for your service

Access Solutions Expertise heavy civil industries.
EcoAxis are access solutions specialists who help
companies get into or who are located in remote
areas that have logistical and environmental
challenges.

Mobile HDPE Recycling services for the agauculture

or product (USP). Indsutries. Our plant is mobile and can be efficinelty
shipped to service aquaculture companies on the
Eastern Seaboard as well as into western Canada.
Exporting

Sales Pitch/Experience:

Key Focus Areas

Access Solutions Hub drives sustainable growth by
combining innovation, flexibility, and environmental
responsibility.

We design and deliver comprehensive site access
solutions for remote and challenging locations—
roads, pads, helicopter landings, and turf
protection—using recycled and 100% recyclable
materials. Our adaptable product and service
offerings allow us to meet evolving client needs
while distributing sustainable access products
nationally and internationally.

Our Composite Innovations approach ensures one
self-sustaining project at a time—starting with our
HDPE Recycling Plant in 2025, turning aquaculture
plastic waste into valuable resources.

For example: we provide smarter access,
sustainable products, and scalable innovations that
fuel long-term growth. Offer different types of
composite and wood matting, with operational
project management to get into hard to reach
areas.When when there are no roads and a
transmission line with some heavy bog. Companies
want to protect the environment, we do a site visit,
identify the best options, and products. Then install
the matts to bring heavy equipment in, to do power
line work and when finished matts are removed
without enviroments stress.

Businesses of Diversity

Aboriginal and/or Indigenous persons
Women

Sectors or Industries

Aquaculture, Wind Energy, heavy civil

Needs Assessment:

Currently Exporting
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Tell us a bit more about
your expectations,
interests, and goals for
the mission.

Learn more about the Ontario Market - specifically
as it relates to Hydro, Aquaculture, Wind Energy,
Mining and heavy civil markets.

Engage with manufacturing that may not necessarily
be directly related to our line of work but that will
allow us to gain insights into manufacturing best
practices

Engage with government and local companies
Explore potential partnerships to allow for growth
that is mutally beneficial.

Does your company have
ready-for-mission
marketing assets, either
digital or handouts?
Please select all that
apply (email with the
approved DELEGATE
CORPORATE PROFILE):

We currently do not have any marketing materials
with EcoAxis branding. As we were previoulsy
branded as ASL Energy.

Social Media and IT
information

https://www.linkedin.com/company/aslenergy/

List your most important
end-users or end-user
industries.

Hydro

Aquaculture

Wind Energy

Heavy Civil

Mining

Also film and events sector flooring for the
temporary shelters i.e. Roger Center, Gillette
Stadium, Churchill Park Music Festival, etc.

Job title(s) of person in
the prospect organization
you typically meet with.

President

Executive Directors
Project Managers
Procument Specialists

How is your product
typically distributed and
marketed (and in other
countries if applicable)?

Website
Social Media
Trade Shows

Describe the type of
business partner you are
looking for (ideal profile)
Nature of relationship
sought?

EcoAxis is interested in aligning with industry
partners, engineers and other potential customers in
Ontario.

Seeking representation
in-market?

Export markets within
Canada

All provinces across Canada.

© Beyond Ventures Group Inc. 2025

Private and Confidential

3 | Page



Are you currently doing
business in the USA?
Where, how, with whom.

A very small amount - we have worked with Bull
Rock out of the state of New York, we work with
several manufactures of composite matting, we
have covered Gillette Stadium and provided matting
to a museum in Hawaii.

Particular businesses of
interest are:

Ontario Hydro and Hydro One in Ottawa
Aquaculture companies,

Wind Energy Companies,

Mining companies

Heavy Civil contractors

Plastics manufacturers.

Maple Leaf Entertainment

Temporary shelters (for floors)

Chamber of commerce of Scotland or
another European country

Consulates/embassies/trade
offices of interest:

e Slovenia

Europe for aquaculture (Norway and Scotland, for

example)

Particular that we DO
NOT want to meet at are:

Runways and taxiways (Airports)

Business Organization
Membership

ACADA, Econext, NAIA, St. John's Board of Trade,
CME, NLCSA

Intake Meeting Notes
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